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Virtalis acquisition reinforces Virtualware’s strategic positioning

Virtualware is a Spanish enferprise software company ~~ We are issuing this update note following the completion of the

focused on immersive fraining, industrial simulation — Vijrtalis acquisition on 28 September 2026. The deal is a relevant
and 3D-driven business solutions. Its core offering is

built around VIROO, its proprietary XR platform,  €vent for the investment thesis set in_our initial coverage report: it
SIMUMATIK, ifs  indusfrial -~ simulation —and viruel —jncreases the group’s scale, accelerates its inorganic growth

commissioning software, and, since the acquisition of o .
Virtalis in September 2026, VISREN (Visonary Render).  Sfrategy and strengthens its international presence.

The group serves clients in sectors such as indusfr\/,
%Qgr'ggﬂoigﬁg'sg;cg“d defence, with a growing  Two profitable software companies of comparable scale.
) Virtualware, founded in Bilbao in 2004, develops software for

Market Data industrial immersive technologies, virtual reality and digital twins
through its own platforms, VIROO and SIMUMATIK. Virtalis, founded in

Market Cap (000) 23846 Manchester in 2003, develops VISREN (Visionary Render), which

Enterprise Value (000) 28902 prings engineering data such as CAD, PLM and BIM into real-time

S]h;res Outstanding (000) 4542 immersive environments, and works with groups such as BAE Systems,

-12m (Max/Min) 7.50 / 4.00 . ..

Last Traded (28/10/2026) 505  Lockheed Martin, Thales and Blue Origin.

Ticker Euronext Growth ALVIR

Plaif tion: tfolio, th | tary |
Shareholders’ Structure afform & execution: one portfolio, three complementary layers

Unai Extremo 413% Engineering data flows from visual context to virtual validation and enterprise deployment,
’ without losing product-level detail.
Sergio Barrera 41.3%
Asier Extremo 64% N\ N\ h
Free Float 10.1% Y ISREN SﬁﬂUMAyK VIROO
Treasury Stock 1.0%
01 VISREN 02 SIMUMATIK 03 VIROO
Findncidls CONNECT & CREATE SIMULATE & EMULATE GOVERN, DEPLOY & OPERATE
Engineering data — Interactive 3D — validated Validated apps — enterprise
interactive 3D ) behaviour ) scale
EUR m 2024 2025 2026E 2027E 2028E
* Converts complex * Models machines and * Runs RT3D applications across
Shares (m) 4.54 4.54 4.54 4.54 4.54 engineering and industrial data automation systems before engines, users and devices.
’ : ’ ’ : info immersive environments. physical deployment. « Turns individual experiences
* Creates the visual context for * Validates system behaviour into managed operational
Revenues 42 43 6.3 1.1 128 assets, systems and scenarios. earlierin the engineering deployments.
« Role: upstream data-to- workflow. « Role: enterprise orchestration
% Growth YoY 77% 2.8% 46.0% 757% 15.2% experience layer. « Role: virtual testing and and operations layer.
validation layer.
Adj. EBITDA 03 002 13 28 37 - 7 7 o
% o/ Revenues 74%  0.6% 20.3% 253% 28.8% COMPLEMENTARITY | data becomes experienced — behaviour is validated — applications are
governed and deployed at scale
EBITDA 08 0.6 L5 a1 40 Source: Virtualware, LKS Next .
% o/ Revenues 19.2% 14.5% 28.1% 27.6% 31.2%
Net Income 03 (03 10 20 28 100% of Virtalis for an EV of €6.25m, with no dilution. Virtualware paid
€4.95m in cash and assumed €1.3m of debt, plus an earn-out linked
EPS (EUR) 006 (00¢) 022 044 061 to Virtalis' EBITDA in 2026 and 2027. The deal is funded through
Froe Cash Flow 01 (09 (23 30 18 banking debt and existing cash, with no new shares and therefore
no dilution for existing shareholders.
NFD 0.7 2.6 5.4 2.6 1.0
The UK becomes the group’s largest market, with 37.7% of pro forma
ROE (%) 122% -119% 337% 400% 357%  revenue, and 78% of revenue is now generated outside Spain.
Ratios & Multiples We raise our fair value per share range from €5.9-€46.5 to €6.5-€6.8,
implying a c.28% value increase. Virtalis is expected to be fully
Multiples 2024 2025 2026 2027 2028 Consolidated from 2027E, so we estimate revenue of €11.1m and
adjusted EBITDA of €2.8m that year, with net debt falling below 1x
EV/Revenues 69x  67x  46x  2.6x  2.3x EBITDA
EV/Ad]. EBITDA 92.5x  nm. 22.6x 10.3x 7.9x
Debt/Equity 0.8x 1.5x 19x  0.8x  0.4x
Source: LKS Next estimates. EV at 28/10/2026.
Valuation Range Trading Chart
100
9.0
Upper end 80
6.8 70
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50
4,0
Fair Value 6.7 30
20
10
65 ;/\oy—23 Nov-23 May-24 Nov-24 May-25 Nov-25 May-26 Nov-26

Lower end

Source: LKS Next, Euronext
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Virtalis’ acquisition: a step-change in scale and positioning

We consider that the strategic rationale of the fransaction is solid and fully consistent with the
strategic pillars identified in our initial coverage report, particularly in terms of inorganic growth,
international expansion and strengthening of the technological value proposition.

The acquisition is highly consistent
with Virtualware's 2027-2029
strategic roadmap.

/ 4% Inorganic Growth *

+ Second international acquisition in less
than two years

+ Addition of complementary technology
(VISREN)

«  Scaling up without a capital increase

»  Doubling of the group's revenue and

\ EBITDA ,

- —

e e e

|

|

|+ Virtalis holds a significant position in the
1 defense sector through clients such as:
: LOCKHEED MARTIN THALES
|

I+ Immersive visualization and digital twins
: have natural applications in military

1 simulation, training, design review and
\ complex defense assefts. /

——

relationships with major North American
industrial and technology clients.
+  The combined group maintains a

|

|

: « The acquisition brings existing business
|

1

1

|

1 presence in Orlando and Toronto

@ Digital Sovereignty

immersive visualization, digital twins and
industrial simulation thanks to the
combination of Virtualware (Spain),

I
1
1
: +  European provider specializing in: XR,
|
1
1
1
! Simumatik (Sweden) and Virtalis (UK).

N - —

Strategic Impact

1. Creation of one of the largest European groups specialised in
industrial immersive software

The combined entity positions itself as one of the largest
European players specialised in immersive visualisation, digital
twins, industrial simulation and virtual reality applied to highly
critical sectors such as industry, energy, nuclear, infrastructure
and defence.

2. Technological complementarity

Virtalis contributes VISREN (Visionary Render), an industrial
visualisation platform capable of integrating CAD, BIM, PLM, loT
and point cloud data in real time. This technology fits naturally
with VIROO and SIMUMATIK, expanding Virtualware's value
proposition from immersive training and simulation into the
design, engineering review and industrial validation stages.

3. Expansion across the industrial value chain

Prior to the acquisition, Virtualware's software portfolio was
primarily focused on immersive training, simulation and
operational use cases. The addition of VISREN (Visionary Render)
extends the group's capabilifies upstream into design review,
engineering validation and industrial visualisation, allowing
Virtualware to participate in a broader portion of customers'
digital fransformation workflows.

4. Cross-selling potential

The fransaction adds a relevant base of industrial and defence
customers, including organisations such as BAE Systems, Blue
Origin, Lam Research, Lockheed Martin, Thales, Ford and Vestas.
This significantly expands the cross-selling opportunities for VIROO,
SIMUMATIK and VISREN (Visionary Render) across an already
consolidated customer base.

5. Greater international exposure

Following the acquisition, the United Kingdom becomes the
group’'s largest individual market, representing approximately
38% of aggregate revenue. In addition, the share of revenue
generated outside Spain increases from 54% to 78% of
consolidated sales, materially reinforcing the company’s
international profile.

6. Enhanced international scale and execution capability

The fransaction significantly expands Virtualware's operational
footprint through engineering hubs in Spain, Sweden and the
United Kingdom, complemented by commercial presence in
North America. The enlarged organisation improves the group's
ability to execute larger projects, support multinational customers
and address opportunities across multiple geographies.

Platform & execution: one porifolio, three complementary layers

( ) ( ) ( )

VISREN SIMUMATIK VIROO

01 VISREN 02 SIMUMATIK 03 VIROO
CONNECT & CREATE SIMULATE & EMULATE GOVERN, DEPLOY & OPERATE
Interactive 3D — validated

Engineering data — Validated apps — enterprise

interactive 3D ) behaviour ) scale
* Converts complex ¢ Models machines and * Runs RT3D applications across
engineering and industrial data automation systems before engines, users and devices.
into immersive environments. physical deployment. « Turns indlividual experiences
* Creates the visual context for * Validates system behaviour into managed operational
assets, systems and scenarios. earlier in the engineering deployments.
« Role: upstream data-to- workflow. « Role: enterprise orchestration
experience layer. * Role: virtual testing and and operations layer.

L ) \volidqﬂon layer. ) L )
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Integration: clear opportunities, but execution is key

With the deal closed, the focus moves to the post-merger integration (PMI). In our view the
strategic fit is strong and the opportunities are clear, but how much value the deal creates will
depend on integration execution.

PMI: Opportunities

Cross-selling. The two customer bases barely overlap. Selling VIROO
and SIMUMATIK to Virtalis’ defence and aerospace customers, and
VISREN (Visionary Render) to Virtualware's industrial and energy
clients, is in our view the most direct lever, as it does not require new

Cross-selling and a single portfolio
are the main levers

products.
Alam BLUE RGN @&ZZ» & o= vervova @ BOSCH 6

PETRONAS

LOCKHEED MARTIN Vesfas THALES ((‘Iberdr()la Gestamp @ c—l

REPSOL

A single portfolio. VISREN (Visionary Render), SIMUMATIK and VIROO
cover the full lifecycle of industrial real-tfime 3D, from engineering
data to simulafion and operational deployment. We believe an
infegrated offering strengthens the group in larger, multi-year

ﬁ contracts with fier-one customers.
@
A 2 1
UK i — I
38% ' VISREN SIMUMATIK VIROO
]

Pro forma revenue by geography (%)

International footprint. The UK becomes the largest market, with
37.7% of pro forma revenue, and the group adds engineering
capacity in the UK fo its teams in Spain and Sweden, plus
commercial activity in North America, a priority market in the 2027-
2029 plan.

PMI: Challenges

Retaining key people. Much of Virtalis’ value lies in its 19 employees
and their engineering know-how. Engineering and salesforce
retention is therefore a key integration risk, as the loss of critical
personnel could affect technological capabilities, customer
relationships and the expected benefits of the acquisition.

Talent retention, integration effort
and leverage are the main risks

Integration effort. Combining three products developed in three
counfries info one roadmap and one commercial offer will require
management time and investment. With the group doubling ifs size
two years after the Simumatik acquisition, this puts pressure on a lean
management feam.

Leverage and currency. The acquisition initially increases the Group’s
leverage; however, stronger earnings and cash generation are
expected to drive net debt / EBITDA below 1.0x in 2027E,
comfortably below the 3.0x covenant set out by the company
according fo their last published Equity Story in October. This
progressive deleveraging should restore balance sheet flexibility and
increase headroom for future investment. With the UK becoming the
Group’s largest individual market, the acquisition also increases
exposure to currency fluctuations.

While these risks remain, the earn-out structure provides some
mitigation by linking part of the consideration payable to Virtalis’
202627 EBITDA performance. This earn-out pressure for performance
mitigates the integratfion risk as objectives should be aligned
between Virtualware and Virtalis.

What We Will Monitor

The successful integratfion of Virtalis over the coming months will be
key to the overall success of the fransaction. We will closely monitor
the first cross-selling opportunities between the two customer bases,
the rollout of a single integrated portfolio, the retention of Virtalis’ key
staff, the evolution of the earn-out linked to 2026-27 EBITDA, and the
repayment of the acquisition loan within the 3.0x covenant
threshold.

Milestones over the coming
quarters
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Virtalis doubles the group’s scale, with no dilution

The fransaction has been executed for an enterprise value of €6.25m. On a full-year pro forma
basis, the combined Group would generate €10.0m of revenue and €2.5m of EBITDA in 2026.
The transaction was funded through a combination of debt and existing cash, with no new

shares issued.

A market-adjusted
price for a profitable business of
similar size

Scale before and after the acquisition
(€m)

10,0

4,3
0.7 2,5

Revenue Reported EBITDA

= Virtualware 2025
m Combined group 2026 pro forma

Source: Virtualware, LKS Next. Combined group: company estimate for
the full calendar year 2026, pro forma.

€10m revenue and €2.5m EBITDA
on a full-year pro forma basis

Adjusted EBITDA €0,9m after
capitalised development

Price paid vs Virtualware's own multiple

The Transaction

Virtualware has acquired Virtalis for an implied enterprise value of
€6.25m, comprising €4.95m in cash consideration and €1.3m of
assumed debt. Based on Virtalis’ FY26 reported EBITDA of €1.4m,
the transaction implies an acquisition multiple of c.4.5x EBITDA.

The deal also includes an earn-out linked to Virtalis’ EBITDA in
2026 and 2027, payable only above minimum levels and
reduced by €1m of debt. The economic details of the earnout
have not been disclosed.

The upfront consideration was financed through a combination
of €3.6m of bank debt and €1.35m of existing cash, broadly
reflecting a 70/30 debt-to-cash funding mix.

No new shares were issued as part of the transaction, resulting in
no equity dilution for existing shareholders.

The fransaction at a glance

€m
Cash consideration 4.95
Debt assumed 1.30
Enterprise value 6.25
Virtalis revenue (FY to June 2026) 4.0
Virtalis reported EBITDA (FY to June 2026) 1.4
of which capitalised development 0.5
Adjusted EBITDA (excl. capitalised development) 0.87
EV / reported EBITDA 4.5x
EV / adjusted EBITDA 6.9x

Source: Virtualware, LKS Next. Adjusted EBITDA excludes capitalised development.

Combined Scale

According to company sources, on a full-year pro forma basis,
the combined Group would generate €10.0m revenue and
€2.5m EBITDA in 2026, more than doubling Virfualware's 2025
revenue base of €4.3m, while the combined workforce is
expected to increase to 71 employees from 52 currently.

Adjusted EBITDA

Virtalis reported €1.4m EBITDA for 2026. However, around €0.5m is
aftributed to capitalised development costs. Excluding fthis
contribution, adjusted EBITDA stands at c.€0.9m, implying an
acquisition multiple of ¢.6.9x versus 4.5x on reported EBITDA.

Acquisition multiple supports potential value accretion

Value
Virtalis EV / revenue (price paid) 1.6x
Virtualware EV / revenue 2026E at 4.6x
€5.25 ’
Virtalis valued at Virtualware’s 18.3
multiple (€m)
Enterprise value paid (€m) 6.25

Beyond its contribution to earnings, the deal creates potential
value through the price paid: Virtalis was bought on a
significantly lower multiple than Virtualware's own multiple.

Virtualware paid 1.6x revenue for Virtalis, while the market values
Virtualware itself at 4.6x its 2026E revenue. Applying that multiple
to Virtalis' €4.0m of revenue would imply a value of c.€18m,
against the €6.25m paid. While this is not realised value creation,
it shows the attractive entry price and the potential upside if the
market values the acquired revenue closer to the group’s own
multiple.
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Earnings step up from 2027E, supporting rapid deleveraging

We expect 2026E to be a fransition year, as our estimates incorporate only three months of
Virtalis’ financials, with a full-year contribution expected from 2027E onwards. In our view, the
acquisition strengthens the Group’s revenue and earnings base, while the additional
acquisition-related debt is expected to progressively decline through cash generation.

Revenue (€m)

2024 2025 2026E 2027E 2028E

Gross profit (€m) and margin (%)
92,7%

87.6%

86.3% 86,8% 87.5%

9.6 1.2
- = n 011
m m B

2024 2025 2026E 2027E 2028E

W Gross profit (€m) Gross margin (%)

Adjusted EBITDA (€m) and margin (%)

25,3% 28,8%

Forecast change

Revenue. We expect revenue to reach €6.3m in 2026E, in line with
company guidance, before increasing fo €11.1m in 2027E,
supported by the full-year contribution of Virtalis and the enlarged
customer base following the acquisition.

Adjusted EBITDA and margin. According to our estimates, it is
forecasted fo increase from €1.3m in 2026E to €2.8m in 2027E, with
the corresponding margin expanding from 20.3% to 25.3%. This
reflects expected operating leverage as revenue grows faster than
the underlying cost base, supported by a higher confribution from
recurrent software revenues.

Our updated estimates reflect the latest market operating trends
and current market environment. Operating costs. The integration of
Virtalis increases the Group's operating cost base, with personnel
costs expected to reach €4.3m in 2027E, compared with €3.2m in our
previous estimates, reflecting the enlarged workforce and a
moderately higher average personnel cost. Other operating
expenses are also expected to increase in line with the Group’s
larger scale and broader geographic footprint.

Operating leverage. We expect revenue growth to outpace the
increase in the underlying cost base, resulting in fixed operating costs
declining as a percentage of revenue and supporting progressive
margin expansion.

Key financials (€m)

203% 2025A 2026E 2027E 2028E
74% 0.6% Revenue 4.3 6.3 11.1 12.8
. Adi. EBITDA* 0.0 1.3 2.8 3.7

28 Adj. EBITDA margin 0.6% 20.3% 25.3% 28.8%

0 o 13 I I Net income (0.3) 1.0 20 2.8
—_— ' | EPS (€) (0.06) 0.22 0.44 0.61
2024 2055 2068 2007E 2028 Adj. EBITDA / share (€) 0.01 0.28 0.62 0.81

M Adj. EBITDA (€m) EBITDA margin (%)

Operating leverage (€m, %)

90,2% 104,7% 27 4%

Source: Virtualware, LKS Next estimates. *Excluding own work capitalised. 2026E includes three months of Virtalis.

Assessing the financial impact of the acquisition

The acquisition materially expands Virtualware's earnings base,

o 637%  with the full impact becoming visible from 2027E, when Virtalis
contributes for a full twelve-month period. We forecast 2027E
. 35 43,, 474, revenue of €11.1m, 57% above our previous estimate, while
>, i3 14 I ’ I Adjusted EBITDA increases by 10% to €2.8m. The lower uplift at
| | l EBITDA level reflects the higher operating cost base and lower
2024 2025 20268 20278 20288 margins incorporated in our revised forecasts.
Il Personnel OPEX === % Fixed Costs / Revenues

Per-share estimates: May 2026 estimates (Previous) vs current (€)

2926E 2026E Change 2(?27E 2027E Change 2928E 2028E Change

Previous Current Previous Current Previous Current
Rec. EBITDA / share 0.31 0.28 -9.2% 0.56 0.62 +10.0% 0.81 0.81 +0.5%
EPS 0.19 0.22 +19.4% 0.46 0.44 -4.5% 0.67 0.61 -8.2%

Source: Virtualware, LKS Next estimates. Adjusted EBITDA excludes own work capitalised.
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New earnings estimates

With no new shares issued as part of the fransaction, EPS is expected to increase from €0.22 in
2026E to €0.44 in 2027E. The per-share changes in the above figure therefore compare two
different sets of assumptions, not the group with and without Virtalis. They should not be read
as accretion or dilution from the deal.

Earnings forecast changes: May 2024 estimates (Previous) vs current (€m)

2026E 2026E Change 2027E 2027E Change 2028E 2028E Change
Previous Current Previous Current Previous Current

Revenue 5.66 6.31 +11.3% 7.08 11.08 +56.7% 8.37 12.77 +52.5%
Gross profit 4.98 5.53 +11.1% 6.25 9.62 +54.0% 7.45 11.18 +50.1%
Gross margin 87.8% 87.6% -0.2pp 88.3% 86.8% -1.5pp 88.9% 87.5% -1.4pp
Adjusted EBITDA* 1.41 1.28 -9.2% 2.54 2.80 +10.0% 3.66 3.68 +0.5%
EBITDA margin 24.9% 20.3% -4.6pp 36.0% 25.3% -10.7pp 43.7% 28.8% -14.9pp
Own work capitalised 0.04 0.69 n.m. 0.22 0.26 +18.7% 0.24 0.30 +26.1%
Ofther results - (0.20) - - - - - - -
Reported EBITDA 1.45 1.77 +22.4% 2.77 3.06 +10.7% 3.90 3.98 +2.1%
D&A (0.4¢) (0.48) +4.1% (0.60) (0.67) +13.0% (0.74) (0.89) +21.0%
Pre-tax profit 0.89 1.07 +19.6% 2.24 2.13 -4.5% 3.23 2.97 -8.2%
Net income 0.85 1.01 +19.4% 2.10 2.01 -4.5% 3.04 2.79 -8.2%

Source: Virtualware, LKS Next estimates. *Excluding own work capitalised. Margin changes in percentage points. Other results 2026E: one-off acquisition costs.
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Valuation: Fair value range of €6.5-€6.8 per share

We are updating our fair value range estimates, so it considers the fransformational impact of
Virtalis transaction and the expected PMI efficiencies under Virtualware's management. The
methodology for valuation stands as we continue relying on DCF and complement it with

trading multiples analysis.

Sensitivity of the DCF value to
WACC and perpetual growth

DCF value per share sensitivity (€)
Share Price by DCF (EUR)
9\ 1025%

Discounted Cash-Flow Analysis

Our updated DCF incorporates the acquisition of Virtalis, the
revised earnings profile of the enlarged Group and the expected
normalisation of working capital over the forecast period. We
estimate free cash flow of €4.0m in 2026E, €3.0m in 2027E and
€1.8m in 2028E.

We maintain our expectation of strong free cash flow generation.
The elevated FCF expected in 2026E is supported by advance
customer payments under major confracts, resulting in a
tfemporary working capital benefit. As this effect progressively
unwinds, the increasing earnings confribution from Virtalis and
the operating leverage of the combined Group become the
main drivers of underlying cash generation.

Free cash flow (EUR m)

WACC 10.75% 11.25% 11.75% 12.25%
1.0% 7.08 6.63 6.23 5.87 5.54
1.5% 7.44 6.95 6.51 6.12 576
2.0% 7.85 7.31 6.82 6.39 6.01
2.5% 8.30 7.70 717 6.70 6.28
3.0% 8.82 8.15 7.56 7.04 6.58

Source: LKS Next estimates.

Free Cash Flow (EUR m) 2026E 2027E 2028E
Adj. EBITDA 1.3 2.8 3.7
Change WC 3.6 1.8 (0.4)
Operating Tax (0.05) (0.1) (0.2)
CAPEX (0.6) (1.5) (1.4)
Extraordinaries (0.2) 0.0 0.0
Free Cash Flow 4.0 3.0 1.8

Source: LKS Next estimates. FCF excludes the €6.25m paid for Virtalis. Market EV of €28.9m at 28/10/2026.

We apply a WACC of 11.25%, down from 12.9% in our Initiation of
Coverage, reflecting a 12.9% cost of equity and a 4.3% after-tax
cost of debft. The lower WACC primairily reflects the higher weight
of debt in the Group's capital structure following the Virtalis
acquisition, with debt camrying a materially lower cost than
equity.

Multiple Analysis

The peer-group analysis provides a useful cross-check to our DCF,
although comparability remains limited given Virtualware's
significantly smaller scale, lower trading liquidity and earlier stage
of development relative to the selected listed software
companies.

The peer group ftrades at median 2026E multiples of 8.2x
EV/Revenue and 27.2x EV/EBITDA. To reflect Virtualware's smaller
scale and higher execution and liquidity risk, we apply a 20%
discount to the peer median, resulting in reference multiples of
6.6x EV/Revenue and 21.7x EV/EBITDA. We therefore use the
multiples analysis as a valuation cross-check rather than as our
primary methodology.

Peer group trading multiples (x) (26LTM)

Peer Companies Country EV / Revenues EV / EBITDA
Autodesk USA 6.4x 22.0x
Bentley Systems USA 8.2x 28.4x
PTC USA 7.6x 13.0x
Palantir USA 76.1x 165.4x
Cadence Design Systems USA 15.6x 41.6x
Synopsys USA 10.6x 27.2x
Nemetschek Germany 7.0x 21.3x
Maximum 76.1x 165.4x

Minimum 6.4x 13.0x

Median 8.2x 27.2x

Discount (-20%) 6.6x 21.7x

Source: Yahoo Finance, MarketScreener, LKS Next. Peer multiples for the last financial year.
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Valuation

We are updating our fair value range for Virtualware from €5.9—€6.5 to €6.5-€6.8 per share. This
adjustment implies a ¢.24% to 30% upside to the company’s current market price, which we
consider appropriate given the latest news and the potential growth for the upcoming years.

Valuation Range

Valuation Range The upper end of our valuation range is supported by the DCF,
reflecting the earnings confribution from Virtalis and the
expected operating leverage of the enlarged Group.

equal 50/50 weighting of EV/Revenue and EV/EBITDA. This
combination balances the relevance of revenue-based
valuation for software companies with still-developing margins
against an earnings-based measure that captures the Group's

Fair Value 6.7 expected profitability. We consider this approach particularly
appropriate for Virtualware at its current stage of margin
progression, providing a more balanced market benchmark

[ 6.5 after applying the previously described 20% discount.
Lowerend

The lower end is based on adjusted peer multiples, using an
Upper end
6.8

Historical Fair Value Assesment

Ourresearch is based on a fair value assessment rather than an investment recommendation
framework. We therefore do not assign Buy, Hold or Sell ratings or make assumptions regarding
the expected performance of the shares over a specific investment horizon.

Fair value reflects our assessment of the company's
Lower End FairValue Uppertnd TUndamental value based on the valuation methodologies,

Date €/share  €/share  €/share  financial forecasts and assumptions described in this report. It
20/05/2026 5.9 63 65 should not be interpreted as a target price or investment
03/11/2026 65 67 6.8 recommendation.

Our fair value assessment may be reviewed following financial
results, material changes to our estimates, corporate
fransactions or other developments that could materially affect
the company's fundamental valuation.

LKS Corporate Finance - Veldzquez 100 Madrid - Espana 8



Update Note

Sponsored Equity Research

Disclaimer

Disclaimer: This document is an issuer-sponsored research report prepared on behalf of Virtualware S.A. (the
“"Company”). The research provider is not authorised or supervised by any financial regulator (e.g. not an
investment firm under FCA or CNMV oversight). In accordance with applicable regulations, it is classified as a
marketing communication and has not been prepared in accordance with legal requirements designed to
promote the independence of investment research. Consequently, it should be considered a non-independent
analysis, and no regulatory prohibitions on dealing ahead of dissemination apply to its content.

Information Only — Not Investment Advice: This report is provided for informational purposes only. Nothing herein
constitutes investment advice or a recommendation, offer, or solicitation to buy or sell any securities or financial
insfruments. The contents are general and do not consider any reader’s specific investment objectives, financial
sifuation, or needs. Recipients should not rely solely on this report in making investment decisions. Any investment
decisions based on this material are made at the reader’s own risk. Where appropriate, consult a qualified
financial advisor before making any investment decision.

Issuer Engagement and Funding: This research has been commissioned and funded by Virtualware S.A. under a
sponsorship agreement. Virtualware paid a fixed fee for the preparation of this report, which was agreed
upfront; no part of the analyst’'s compensation is contingent on the content of the report or any investment
outcome. The Company was given the opportunity to review a draft of the report solely to verify factual
accuracy, and no changes to the analyst's opinions, conclusions, or valuation were made at the behest of the
Company. The analysis, opinions and forecasts herein are exclusively those of the research provider. Aside from
the fee noted, the authoring analyst/firm has no other financial fies or mandates with Virtualware. The analyst
and the research firm do not hold any financial interest in Virtualware's shares (e.g. no shareholdings or
derivative positions). Internal policies and procedures, including conflict-of-interest rules and information barriers,
have been applied to preserve the objectivity and independence of the analysis, in line with industry best
practices.

No Investment Recommendation - Valuation Discussion: In line with sponsored research standards, this report
does not offer a specific investment recommendation. Specifically, no “Buy”, *Hold", or “Sell” rating is assigned,
and no farget price is provided. Instead, the report includes a valuation analysis discussing Virtualware's business
prospects and a fair value range for the shares. This fair value range is derived from commonly used valuation
methods (e.g. Discounted Cash Flow modeling and peer company multiples) and represents the independent
assessment of the analyst based on information available at the time of writing. It is not a guarantee of future
market prices, nor should it be construed as advice for any particular investor to take action. The fair value
range is for reference only and is not tailored to any specific investor's circumstances. Investors should use their
own judgement and/or seek professional advice when interpreting the valuation and its implications.

Information Sources and Accuracy: The information in this report has been obtained from sources believed to be
reliable (including publicly available filings, company communications, and industry data). Reasonable care has
been taken to ensure accuracy, but no representation or warranty is made as to the accuracy or completeness
of the information provided. Neither the research provider nor the analyst can guarantee that all data points are
error-free. Any opinions, forecasts, or estimates reflect the analyst’s current judgment as of the report’'s date and
are subject to change without notice. The research provider does not undertake any obligation fo update this
report (except to the extent required under an agreed research coverage program or by law). While this report
endeavors to provide useful insights, it should not be the sole basis for an investment decision. No independent
audit or verification of the underlying data has been performed by the research provider.

Forward-Looking Statements: This report may confain forward-looking statements, projections, or esfimates
regarding the Company’s future performance. Such statements are inherently uncertain and subject to risks.
Numerous factors (economic, market, operational, regulatory, etc.) could cause actual results to differ
materially from those anticipated in any forward-looking discussion. No assurance is given that the Company’s
actual results or performance will correspond to the expectations or scenarios described in this report. The
inclusion of forward-looking statements should not be regarded as an implication that they will occur. Readers
are cautioned not fo place undue reliance on any forward-looking information.

Risk Warning and Past Performance: Investing in equity securities, including Virtualware's shares, involves
significant risk. The market value of and income from any security can fluctuate, and investors may receive back
less than originally invested or even suffer a total loss of capital. Past performance is not indicative of future
results. No representation is made that any returns mentioned, implied, or historical will be achieved in the future.
Each investor should carefully consider their own risk tolerance and financial position before making investment
decisions. If in doubft, seeking independent financial advice is recommended.

Limitation of Liability: To the fullest extent permitted by law, the research provider and the analyst accept no
liability for any direct or indirect loss arising from the use of this report or its content. This includes, without
limitation, any loss of profit or any damages arising from reliance on or actions taken based on the information
provided. No legal responsibility is assumed for any errors or omissions in the content. By reading this report, the
recipient acknowledges and agrees that the research provider (and related individuals) shall not be held liable
for any decisions or outcomes resulting from the use of the information herein.

Distribution: This report is intfended for general distribution. In accordance with best practices for issuer-sponsored
research, because it has been fully paid for by the Company, it is made available to all interested investors on a
non-exclusive basis, free of charge. Unauthorised reproduction or redistribution of this report, in whole or in part,
is prohibited. The research provider reserves all rights over this document. Any party distribufing this report
(including the Company) must do so in a way that accurately conveys the content and context. By accessing
this report, you agree to be bound by the terms of this disclaimer.
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